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AN ADVERTISING FEATURE

A car salesman and his homemaker wife had long
aspired to ownership of their first home near the
Catholic school their daughter attends. After a short
search, they were thrilled to find a freshly renovated
ranch-style house that met their needs, and quickly
obtainedmortgage approval.

But just days before closing, the transaction came
to an abrupt end, recalls Sid Davis, the real estate
broker who represented the couple.

“As far as we knew, everything was going smoothly
with the car salesman and his wife up until the very
last minute, when they breached the sale and lost their
deposit,” he says.

The lesson is that when it comes to real estate,
there are never any guarantees. Even sellers who
follow all their listing agent’s suggestions to the letter
can run into problems, says JoanMcLellan Tayler, the
author of several real estate books and a former realty
company owner.

Still, real estate specialists say there are several strat-
egies that can help homeowners increase their odds of
a successful sale. Here are a few pointers:

Pick a veteran as your listing agent.
Tayler says toomany sellers take a casual approach

to selecting an agent.
According to Tayler, sellers should opt for an

agent with experience in handling lots of different
kinds of deals. Those with a track record, she adds, are
most apt to sniff out problems before they happen.

If you’re determined to choose a newcomer, ask
that agent to share the listing with an established pro
from the same office. “With two agents on your side,
you’ll benefit from both their strengths,” Tayler says.

Educate yourself on the finances of prospec-
tive buyers.

In the aftermath of the real estate downturn, regu-
lators have become exceedingly strict in their over-

SMART continues

Avoid last-minute pitfalls
when selling your home

Universal Uclick

A stone walkway and stately stone
hedge-walls greet guests to The
Greenlaw House at 729 East Franklin
St., in the heart of Chapel Hill. Built
in 1922 for UNC-Chapel Hill English
Professor Edwin Greenlaw, one of the
first five Kenan Professors at UNC and
the third dean of the UNCGraduate
School, The Greenlaw House has
three stories of living space and a
full basement on a .96-acre homesite
featuring more than 1,000 species of
strikingly manicured trees, shrubs and
perennials. Only four families have
owned this traditional colonial-style
home in its almost-100-year history.
The opportunity is now available for a
new owner to live, laugh, and love in
this treasured estate.

“The Greenlaw House is absolutely
fabulous,” says Broker René Hendrick-
son of Berkshire Hathaway Home
Services York Simpson Underwood
Realty. “The current owners are inter-
nationally recognized interior design-
ers who have completely restored the
home inside and out with a focus on
elegant design, color, functionality and
modern conveniences. I’m delighted
for the next chapter to begin for this
magnificent property.”

Upon entering The Greenlaw’s
portico with 10-foot architectural
columns, a decorative metal roof and
a marvelous red front door, your eyes
will feast upon a grand foyer host-

ing an exquisite winding three-story
staircase with the original mahogany
banister and spindles. Spacious sunlit
formal living and dining rooms flank
the foyer, with restored quarter sawn
oak floors welcoming your arrival. The
patina of this original flooring contin-
ues throughout the first and second
levels of the home. Notable highlights
in the living room are the impressive
fireplace with Egyptian-veined lime-
stone surround and hearth and the
original restored mantle. Across the
hall, the dining room features orig-
inal crownmolding and a stunning

antique crystal chandelier. New Bosch
appliances grace the gourmet kitch-
en. The cabinetry, bar-height island,
granite counter tops and lighting have
all been recently updated, resulting in
a fantastic heart-of-the-home space.

The first floor also houses a sun-
room and a morning room, both with
views of evergreen, deciduous and
fragrant plantings. Rounding out the
first floor is a den with custom-uphol-
stered walls, a fireplace with leathered
Brazilian granite surround and hearth,
and an ensuite full bath; this room

GreenlawHousewell-preserved
part of BlueHeaven

See how we’re
different.

different.allentate.com

A stone walkway and stately stone hedge-walls greet owners, guests, and admirers
alike to The Greenlaw House, at 729 East Franklin Street in the heart of Chapel Hill.

SACRIFICE DUE to death, PRIVATE
2169 SF RANCH, 4/5 Bed/ Office,
2 full baths, 2 kitchens, dbl garage, on
10 acres, halfway between Apex
& Sanford off US1 @ Moncure
$269,900. Call 919-922-2094.

SANFORD(107MCLEODDR)4BR/4BA

Renovated! Pool! Man-Cave! 2,854+sf,
$310,000,919-499-8635LindaVance

3BR/2BA condo north hills.Security,
elevator, pool. 1664 SF . Garage. $305,000
919-845-7337

4-5BR/ 2BA, 1600 SqFt, storage, deck, in
Cary, no pets. $1350 mo. 3yr lease & ref’s
req’d. Call 919-345-8255.

COUNTRY. SMALL COTTAGE, 2BD/1BA,
nice yard. $650/mo. 919-740-6536.

BISHOP’S PARK off Glenwood Ave. 2BR/
2BA. $1100 mo. Call Mary 919-637-6310.

BURN CALORIES,

NOT CASH!
Spacious 1, 2, & 3

Bedroom Apartments
Including FREE Onsite:

• Gym Membership w/ Residency!
• Fitness Classes!
• Washer/ Dryer!

Highly Rated Schools!
BROOK ARBOR APARTMENTS

(919) 462-8887
on 55 Near Highhouse Rd.

Gorman Place Leasing Office
1810-A Gorman Street, Raleigh, NC 27606
OPEN TODAY From 10-4 Call for more in-
fo. 919-851-6665 www.tarheelcos.com

A BUSLINE LOCATION. Share BA/
kitchen. Downtown. 919-787-8287.

N. RALEIGH- No smoking/ pets. Shared
BA, cleaning svc. $150/wk. 919-760-5735.

ON BUSLINE - CLEAN, furnished, kitchen
privilege. $125/week & up. Call 919-801-7771.

ATLANTIC BEACH NC COTTAGE FOR
SALE

1900+ SQ FT SOUNDFRONT SLEEPS 8 2
BEDRMS - 2 BONUSROOMS 3.5 BATHS.
BEAUTIFUL VIEWS $600,132
debgay@embarqmail.com252-413-9851

BEACH PROPERTY FOR SALE: 3BR,
2BA, Oakwood mobile home, fenced back
yrd, nice covered deck, storage bldg.,
property is irrigated w/well. Located: 204
Nelson St., Harkers Island NC, 28531. Com-
pletely furn’d. $110,000. Call 919-880-4669.

OUTER BANKS, NC, ocean front home,
4BD/2.5BA, updated, beautiful, furnished,
6 person hot tub, $42,600 average 10 year
income, $529,000, 513-330-0009.

WRIGHTSVILLEBEACHN.C. $125K
Oceanfront 3 BR. 1/10th Ownership,
See photos at ownalittlebeach.com,
Columbia.Updatesat 910 620 2570

1.5 BDRM CONDO, ATLANTIC BEACH,
NC, sleeps 6, July 16th-23rd. For details,
call (919) 383-6944.

1 BDRM CONDO, MYRTLE BEACH, SC,
(Wyndam Resort), August 20th-27th. Call
919-383-6944 for details.

97.6 AC FARM, equestrian area of Cluster
Springs VA, secluded, mostly open, com-
pletely fenced, 3br/ 2ba home, lrg shed, oth-
er bldg sites w/ elec. $349,000. 570-721-0136.

HOBCAWPLANTATION
3,740ACRE
SPORTINGPLANTATION
SouthCarolinaLowCountry
Houses,Barns,Horses,Dogs
IntensivelyManaged
TurnKey$12,155,000
CALL478-731-8766
www.sppland.com

I PAY QUICK CASH for your land, farm,
or other Real Estate 919-614-8484 anytime.

GREAT OPPORTUNITY - HARDWARE
STORE Includes building, land &
inventory. Established customer base
with expansion potential. Located in
historicsmall townineasternNC.$249,500
CallSouthShoreRealty 800-284-7774
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N&O CLASSIFIED NETWORK

The Cary News • Chapel Hill News
Clayton News-Star • The Durham News

Eastern Wake News • Garner-Cleveland Record
Midtown News • The News & Observer
North Raleigh News • Smithfield Herald

Southwest Wake News

919-829-4600

GENERATE
POWERFUL
RESULTS
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LEGAL ADS - Ads to Run Wed-Sat:
Before Noon, 2 days prior. Ads to run
Sun-Tues: Before Noon on Friday.

LENDERS TO PARTICIPATE IN THIS FEATURE
CALL A BANKRATE PRINT SPECIALIST @ 800-509-4636

Raleigh News & Observer

Legend: The rate and annual percentage rate (APR) are effective as of 3/2/16. © 2016 Bankrate, Inc. http://www.interest.com. The APR may increase after consummation and may vary. Payments
do not include amounts for taxes and insurance. The fees set forth for each advertisement above may be charged to open the plan (A) Mortgage Banker, (B) Mortgage Broker, (C) Bank, (D) S
& L, (E) Credit Union, (BA) indicates Licensed Mortgage Banker, NYS Banking Dept., (BR) indicates Registered Mortgage Broker, NYS Banking Dept., (loans arranged through third parties).
“Call for Rates” means actual rates were not available at press time. All rates are quoted on a minimum FICO score of 740. Conventional loans are based on loan amounts of $165,000. Jumbo loans
are based on loan amounts of $435,000. Points quoted include discount and/or origination. Lock Days: 30-60. Annual percentage rates (APRs) are based on fully indexed rates for adjustable rate
mortgages (ARMs). The APR on your specific loan may differ from the sample used. Fees reflect charges relative to the APR. If your down payment is less than 20% of the home’s value, you will
be subject to private mortgage insurance, or PMI. FHA Mortgages include both UFMIP and MIP fees based on a loan amount of $165,000 with 5% down payment. VA Mortgages include funding
fees based on a loan amount of $165,000 with 5% down payment. Bankrate, Inc. does not guarantee the accuracy of the information appearing above or the availability of rates and fees in this table.
All rates, fees and other information are subject to change without notice. Bankrate, Inc. does not own any financial institutions. Some or all of the companies appearing in this table pay a fee to
appear in this table. If you are seeking a mortgage in excess of $417,000, recent legislation may enable lenders in certain locations to provide rates that are different from those shown in the table
above. Sample Repayment Terms – ex. 360 monthly payments of $5.29 per $1,000 borrowed ex. 180 monthly payments of $7.56 per $1,000 borrowed. We recommend that you contact your
lender directly to determine what rates may be available to you. To appear in this table, call 800-509-4636. To report any inaccuracies, call 888-509-4636. • http://newsobserver.interest.com

Check rates daily at http://newsobserver.interest.com

Institution 30 yr APR 30 yr Fixed Product Rate Points Fees % Down APR Phone Number / Website NMLS # / License #

3.684%

Rate: 3.625 20 yr fixed 3.500 0.000 $795 20% 3.555

15 yr fixed 3.000 0.000 $695 20% 3.061

10 yr fixed 2.875 0.000 $895 20% 3.876

5/1 ARM 3.125 0.000 $1595 20% 3.159

866-432-0213

NMLS# 66247

Points: 0.000
LIC# L-103184

Sebonic

Financial

30yr Fixed

APR

Fees: $1195 http://bankrate.sebonic.com

% Down: 20%

3.537%

Rate: 3.500 30 yr fixed 3.375 1.000 $750 20% 3.492

15 yr fixed 2.750 0.000 $544 20% 2.797

15 yr fixed 2.500 0.875 $750 20% 2.690

30 yr jumbo 4.500 0.375 $649 20% 4.545

877-801-1769

NMLS# 1091858

Points: 0.000

Market Consulting

Mortgage, Inc.

30yr Fixed

APR

Fees: $750 www.macmtg.com/quote

% Down: 20%




