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Choosing the right listing agent is just
the first step. Sellers must also decide how
much to ask for the home and complete
the often-demanding process of de-clut-
tering the place and ensuring it’s in good
repair. In addition, there’s the move itself.

A well-trained organizational coach
can help people tackling a big project to
create an overall plan and then break the
plan into a sequence of small andman-
ageable pieces. But for those who can’t
afford to hire a professional in the field,
Anderson says the right relative can also
be very helpful.

“Just pick a family member who won’t
nag or criticize you. Find a relative who
will sit in the seat next to you to help de-
velop your plan. Also, ask them to check
in with you periodically to stay on track
and adjust your timeline,” Anderson says.

Here are a few pointers:

Seek out the support you need to
move forward.

Elisa Adams, a professional organizer
who’s worked withmany home sellers,
says people with ADD should be careful
whom they ask for help.

“The last thing you want is some-
one who is critical or judgmental,” says
Adams, who’s affiliated with the National
Association of Professional Organizers
(napo.net).

By visiting this association’s website,
you can search for organizers in your area
who are skilled in assisting clients with
executive function issues. Another way
to locate a coach is through the online
ADD consulting firm of TerryMatlen, a
Michigan-based therapist who focuses on
female clients (addconsults.com).

Other places to search for help?Matlen,
the author of “TheQueen of Distraction:
HowWomenWith ADHDCanConquer
Chaos, Find Focus, andGetMore Done,”
suggests you post an ad to hire someone
who is naturally organized. This person
could help you both create a game plan
and provide hands-on assistance with the
process of de-cluttering your property and
pre-packing for yourmove.

Capitalize on your strengths.
Anderson has developed several time-

and attention-management techniques
that often work for people with orga-
nizational issues as they face the tasks
involved in a lengthy project.

Even after the project is broken down
into small pieces, people with impaired
executive functionmust beware of

time-consuming digressions, such as
phones and email, which should be shut
off during projects.

Anderson suggests you take frequent
breaks during a laborious task, such as a
painting job. To help avoid burnout, use
a kitchen timer and give yourself a brief
break when it goes off.

“To keep on track, you need to pat
yourself on the back every time youmake
progress toward your goal. Also, give
yourself rewards along the way,” she says.

Find ways to jump-start your
work on an “off day.”

Despite the best of plans, people with
organizational issues sometimes have
trouble gaining themomentum to launch
into a new task, Anderson says.

If you find yourself in this situation,
she recommends you consider starting
your day with aerobic exercise -- such as
a fast-paced walk through your neighbor-
hood.

“This helps stimulate the brain into ac-
tion, as does the use of rhythmicmusic,”
Anderson says.

If you’re working alone and find your-
self unable to concentrate, consider asking
a friend or neighbor to step in, at least
until you can get your work started.

“Many people need to connect and
reconnect with other people throughout a
big project,” Anderson says.

Make sure you allow ample time
for any multi-step project.

In setting a schedule for the tasks
involved in your housing transition,
Anderson advises that you set rational,
reasonable deadlines and not try to fit too
much into any given day.

Besides the customary to-do list, one
tool Anderson likes is an accompanying
“not to do list.” By reducing the expecta-
tions you set for yourself, you could also
reduce your anxiety level and accomplish
more.

Even those who are normally very fo-
cused can find a housing transition over-
whelming. This is especially so if they’ve
lived in the same home for a long time
and are downsizing to a smaller place.

“Don’t think you’re alone in your
struggle to complete a major project like a
house sale. Our society is full of compel-
ling distractions and folks are busy. So,
remember there are many people with
strong executive function skills who still
find it challenging tomanage a big hous-
ing transition,” Anderson says.
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located off the kitchen and family room,
with an adjacent spa-like outdoor shower,
composed of the same hardwood. Upstairs
is home to a private master suite, an opulent
bath, and secluded access to one of the two
second level decks; three additional bed-
rooms (one with access to the upstairs deck
on the opposite end); and two additional
full baths. A partial basement of 507 square
feet completes this amazing home of 3,237
heated square feet.

As if all of this were not enough, a de-
tached guesthouse of 550 heated square feet
is located just beyond the main house.

“Priced at $895,000, 115WWoodridge is
a rare find,” says Broker René Hendrickson
of Berkshire Hathaway Home Services. “I

feel certain the Bernheim doctors would
be pleased with the updates that have been
made at this special property. Its character is
completely captivating… I’m excited for its
next owners.”

An Open House will take place on
Sunday, September 25th, from 2:00 to 4:00
pm at 115WWoodridge. From downtown
Durham heading south on University Drive,
turn right ontoWWoodridge Drive just
past Nana’s Restaurant. 115WWoodridge
is on the left. For more information, contact
René at 919-923-1377 or Rene@ReneHen-
drickson.com.
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The best way to let homes and people find each other.

Ranch, condo or townhome. Three bedrooms with a view or near a
school. Loves the city or likes quiet space. You can find the home that
fits you best on HomeFinder.com.
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Cameron Village 919—832—8881 • Cary 919—859—3300 • North Hills 919—782—6641
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Ask us about our
convenient in-house
mortgage services

1400 Lakestone Village Lane
Lakestone Village

$267,900 MLS 2086241

Cathrine Ibanez 919-518-5158

2512 Lewiswood
Flythe Hills

$1,490,000 MLS 2034775

John Merriman 919-271-0017

6104 Carlyle Drive
Carlyle

$875,000 MLS 2073865

Terri Poulsen 919-280-5323

1108 Blykeford Lane
Galloway

$750,000 MLS 2090067

Cindy Faltisco 919-539-6463

2212 St. Mary's Street
Ridgecrest

$979,000 MLS 2082419

Laura Bromhal 919-601-1616

8120 Lloyd Allyns Way
Carriages at Allyns Landing
$529,900 MLS 2084356

Laura Bromhal 919-601-1616

1201 Chardon Court
Meadow Wood Park

$389,900 MLS 2084686

Jimmy Williams 919-523-1287

1401 Coopers Hill Drive
Meadow Wood Park

$194,900 MLS 2080763

Margit McConnell 919-524-0295

1832 Wilshire Ave
Hayes Barton Terrace

$799,900 MLS 2029599

Graham Young 919-345-5500

1830 Wilshire Ave
Hayes Barton Terrace

$799,900 MLS 2060154

Graham Young 919-345-5500

4305 Rowan Street
North Hills

$329,000 MLS 2089241

Anne Scruggs 919-271-0295

1617 Oberlin Road
Raleigh

$850,000 MLS 2087605

Sonya Probst 919-306-5435

2212 Hillock Drive
Birchwood Hills

$399,500 MLS 2053641

Gigi Smith 704-756-8334

1305 Shelley Road
North Hills Estates

$425,000 MLS 2078311

Missy Farrell 919-348-8787

2512 Lewiswood
Flythe Hills

$1,490,000 MLS 2034775

John Merriman 919-271-0017CAN
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